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A Crazy Ghetto Love Story
#ghetto love story #urban romance drama #intense relationship #unconventional love #street life chronicles 

Dive into the raw, unfiltered passion of an unforgettable ghetto love story where emotions run wild and 
loyalty is fiercely tested. This compelling urban romance drama explores the highs and lows of an 
intense relationship saga set against a challenging backdrop, showcasing an unconventional love that 
defies all expectations and social norms.
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Zig Ziglar's Secrets of Closing the Sale

What is the best way to persuade someone to take action? Do our customers, clients, or patients believe 
that we are looking out for their best interests? These are just a couple of questions that successful 
professionals need to ask every day. Full of entertaining stories and real-life illustrations, Secrets of 
Closing the Sale will give you the strategies and guidelines you need to become proficient in the art 
of effective persuasion. Zig Ziglar's principles of success are easy to understand and apply, yet they 
have a far-reaching impact. By using his proven methods, you will be able to face your prospects with 
enthusiasm and confidence. Book jacket.

Secrets of Closing the Sale

Full of entertaining stories and real-life illustrations, this classic book will give you the strategies you 
need to become proficient in the art of effective persuasion, including how to project warmth and 
integrity, increase productivity, overcome objections, and deal respectfully with challenging prospects. 
This new edition includes fresh opening and closing chapters as well as tips and examples throughout 
that illustrate the relevance of these truths in the marketplace today. Also includes a foreword written 
by Tom Ziglar.

Zig Ziglar's Secrets of Closing the Sale

Learn the secrets of persuasion and successful salesmanship from bestselling author Zig Ziglar in 
this inspirational book. Doctors, housewives, ministers, parents, teachers...everyone has to "sell" their 
ideas and themselves to be successful. This guide by America’s #1 professional in the art of persuasion 
focuses on the most essential part of the sale—how to make them say "Yes, I will!" Zig Ziglar lets you 
in on the secrets of his own sure-fire, tested methods: • Over 100 successful closings for every kind of 
persuasion • Over 700 questions that will open your eyes to new possibilities you may have overlooked 
• How to paint word pictures and use your imagination to get results • Professional tips from America's 
100 most successful salespeople Do what millions of Americans have already done—open this book 
and start learning from Zig Ziglar's Secrets of Closing the Sale!

Zig Ziglar's Secrets of Closing the Sale

Here in a short, compact and concise format is the basics of how to persuade more people more 
effectively, more ethically, and more often. Ziglar draws from his fundamental selling experiences and 
shows that while the fundamentals of selling may remain constant, sales people must continue learning, 
living, and looking: learning from the past without living there; living in the present by seizing each vital 

https://clients.rawnet.com/result/ghetto%20love%20story
https://clients.rawnet.com/result/ghetto%20love%20story
https://clients.rawnet.com/result/urban%20romance%20drama
https://clients.rawnet.com/result/intense%20relationship
https://clients.rawnet.com/result/unconventional%20love
https://clients.rawnet.com/result/street%20life%20chronicles


moment of every single day; and looking to the future with hope, optimism, and education. His tips will 
not only keep your clients happy and add to your income, but will also teach you ideas and principles 
that will, most importantly, add to the quality of your life. Content drawn from Ziglar on Selling.

Selling 101

Want to be on top in your sales career? How do you succeed in the profession of selling?while 
also maintaining your sanity, avoiding ulcers and heart attacks, continuing in a good relationship 
with your spouse and children, meeting your financial obligations, and preparing for those "golden 
years,"?and still have a moment you can call your own? Zig Ziglar shows you how, sharing information, 
direction, inspiration, laughter, and tears that will help you make the necessary choices for a balanced 
life?personal and professional. Selling is a magnificently rewarding and exciting profession. It is, 
however, more than a career. It is a way of life?constantly changing and always demanding your best. 
In Ziglar on Selling, you'll discover the kind of person you are is the most essential facet in building a 
successful professional sales career. You've got to be before you can do. "I will see you at the top?in 
the world of selling."?Zig Ziglar

Ziglar on Selling

After years of speaking and writing bestsellers on the value of having a positive attitude, motivational 
speaker Zig Ziglar is faced with putting his words into action after a fall leaves him with a head injury. 
In Embrace the Struggle, Ziglar shares a personal account of his accident and offers encouragement 
through his firsthand experience of overcoming his most difficult challenge. One of the leading stars 
in the “positive thinking” movement, Zig Ziglar has made a career out of telling people how to have 
a positive attitude, no matter what their circumstances are. But when a fall down a stairway onto a 
marble floor leaves him with a head injury, he is challenged with how to put the principles he’d been 
speaking about into practice. Ziglar’s willingness to be transparent has him back writing and speaking 
with renewed energy before audiences in the tens of thousands to show that life on life’s terms is still 
well worth living. Embrace the Struggle affirms the validity of the principles Ziglar has held true his 
entire life and includes not only his account of living positively through difficult circumstances; it also 
includes heartwarming stories of real people who encouraged him with how they put into practice these 
vital principles.

Embrace the Struggle

Raising positive, drug-free kids in a negative world is not easy, but in the long run it's easier than raising 
negative ones. Now, the bestselling motivational author reveals his simple prescription for success with 
children, step by positive step. Drawing on the most comprehensive measurable results ever made 
available to an author – his "I CAN" course, taught in more than five thousand schools with more than 
three million participants – and his own successes and failures as a parent, Zig Ziglar offers sensible 
guidelines on: Praise and encouragement: Children can hardly have too much of the right kinds. Look 
for the good in your children and you will find it. Drugs: The latest statistics and a winning approach to 
teaching kids to say no, starting with cigarettes. Time: Quality time is not enough. Kids need a lot of time 
with parents (and virtually none with TV). Discipline: The loving parent will not shirk it. Sex and romance: 
Be frank, be firm, be realistic. And much more, in a book that is both refreshingly old-fashioned and 
startlingly new. Previous edition: 0-34541-022-x

Raising Positive Kids in a Negative World

In this sharp, invigorating read, Fortune 50 consultant Stephen Harvill discovers twenty-one common 
behaviors of top earners across seven major industries that set them apart. These are the secrets 
of the world’s best salespeople who rake in at least one million dollars a year. For over thirty years, 
Steve Harvill has helped successful sales teams do what they do better, smarter, more elegantly, and 
more imaginatively. As a consultant for some of the top companies in the world, including Apple, Pepsi, 
Samsung, and Wells Fargo, he aids in simplifying processes that have become unwieldy and making 
teams more effective. His work inspired him to ask the question: What exactly sets the top producers 
apart from their peers? After spending a year interviewing 175 sales superstars from seven different 
industries, he found twenty-one distinct behaviors of successful salespeople. Organized by these best 
practices and filled with hundreds more tips, stories, and takeaways, 21 Secrets of Million-Dollar Sellers 
reveals how you can improve in every aspect of your job and rise to become one of the best.



21 Secrets of Million-Dollar Sellers

Whether you have been married two years, fifty years, or anywhere in between, this book offers couples 
commonsense advice on how to keep romance alive in their relationships. To those who wonder, Can 
I still rekindle that spark? Ziglar says, "Yes, you can!" This how-to guide to happily-ever-after combines 
convincing statistics, advice from experts, and humorous anecdotes from Ziglar's own experience. 
Inside you'll find: Six steps for starting over – no matter how long you've been married Tips for improving 
communication Ways to keep sexual intimacy satisfying and exciting Rules for a fair fight A frank 
discussion of the importance of trust Ziglar also includes a sixty-six-question survey to evaluate the 
state of your marriage. Take it before and after you read this book – you’ll see the difference!

Courtship After Marriage

"PeopleSmart" offers powerful techniques for turning every encounter into a mutual win. Whether you 
want to be better at selling or socializing ... managing or motivating ... producing or parenting ... winning 
or wooing, this book has the answers.

People Smart

Closing is the most important part of any sale. It is often also the most difficult. Ian Seymour has 
personally closed more than $32 million in retail sales one on one. Now he wants to share "the secrets 
of professional sales closing" with salespeople everywhere and turn each salesperson into a real 
PRO-CLO (a professional sales closer). Written for anyone in business who wants to succeed, grow 
and prosper, this comprehensive sales closing manual provides step-by-step instructions on how to 
successfully close any and every sale. The author describes secrets, techniques, methods, and tactics 
that are proven to work. Among "The Thirty-Nine Steps to Success" detailed in Part One are "Ten Do's 
and Ten Don'ts," "A Dozen Little Tricks Of The Trade," "Non-Verbal Communication (Body Language)," 
and "The Difference Between Being Good And Being The Best." The remainder of the book presents 
solutions to the 42 most common objections, an arsenal of 60 proven closes, and advice on how to 
make hay while the sun shines. In short, this manual provides everything necessary for you to become 
a true PRO-CLO. Ian Seymour's selling career began as a teenager when he established his own 
business selling merchandise door-to-door. Since then he has travelled the world and made enough 
money from selling to be able to retire. He has for many years been involved in training sales personnel 
and is a much-sought-after speaker at sales-training seminars.

One on One

Double and triple your sales--in any market. The purpose of this book is to give you a series of ideas, 
methods, strategies, and techniques that you can use immediately to make more sales, faster and 
easier than ever before. It's a promise of prosperity that sales guru Brian Tracy has seen fulfilled again 
and again. More sales people have become millionaires as a result of listening to and applying his 
ideas than from any other sales training process ever developed.

The Psychology of Selling

If you want to discover how to close sales using the best practice (one that's non-pushy, flexible, natural 
& easy to learn) then read this book. Author James Muir shares unique insights on how 'closing the 
sale' can be done with a natural, non-pushy sales strategy that breaks the stigma often associated with 
professional sales. The latest science shows that old, counter-productive closing tactics backfire and 
hold you back. In The Perfect Close you will learn a closing method that is nearly always successful (in 
the 95% range). It's zero pressure and involves just two questions. It's a clear & simple approach that 
is flexible enough to use on every kind of sale at every given stage. It can be learned in less than an 
hour and mastered in a day. In The Perfect Close: The Secret to Closing Sales you will learn:- A simple 
method to closing that is nearly always successful (95% range) - Is zero pressure & involves just two 
questions- How traditional closing techniques damage trust & what you can do remain on emotionally 
higher ground- How to close more sales in a way that makes clients feel more educated, in control and 
see you as a facilitator & consultant- A proven and repeatable process for advancing sales that can be 
used in any kind of sale at any given stage- How to add continuous momentum & advance your sales 
in a way that results in more closed business & faster closed business- A natural way to close that 
doesn't require that you change your personality or become someone you're not- How to completely 
eliminate the stress & tension that some people feel when it comes to asking for commitments- How 



to add value on every sales encounterEverything you need to know to advance every sale to closure 
The Perfect Close represents the best practice in closing sales today.

Secrets of Closing the Sale

The Ultimate Challenge: To Be Better Than Good He has spent his life helping other people to realize 
their dreams and experience maximum success. Now comes Zig Ziglar's high-impact work that calls 
you to the passion, purpose, and practical tools that can ignite the peak performance you long for. 
In the real-life stories Zig shares, drawn from nearly fifty years as a world-class motivatinal author, 
speaker, and businessman, you'll discover how others have risen above fear and failure to embrace 
the quality of life they were meant to have. Their experiences will teach you how to accomplish more 
than you ever dreamed possible, even as you learn: the three pillars of the Better Than Good life new 
discoveries that will motivate you for life how to develop a strategic plan that accomplishes your goals 
what often keeps good people from reaching the ultimate level of productivity and happiness ways to 
form better-than-good habits that can take you to new horizons of success . . . and much, much more! 
Let the master of motivatin help you clear your mind of failure-prone thinking, as together with Zig 
Ziglar, you redefine success and take hold of your dreams. Let him inspire you to be Better Than Good!

The Perfect Close

You Have What It Takes to Go Over the Top! Drawing on forty years as a world-class motivational 
speaker and author, Ziglar identifi es and outlines in his best-selling Over the Top precisely how to 
achieve what people desire most from life—to be happy, healthy, and reasonably prosperous and 
secure. As Ziglar delves into the hows and whys of living life with values, character, honesty, integrity, 
and sensitivity, you’ll learn to be more at peace with yourself and accomplish more with your skills and 
abilities. Over the Top will persuade you to develop what you have in order to be the best you can be. 
What you can do just may be astonishing! A talented author and speaker, Zi g Ziglar has an appeal 
that transcends barriers of age, culture, and occupation. His client list includes thousands of small 
and mid-sized businesses, Fortune 500 companies, government agencies, churches, and non-profit 
associations. Since 1970, he has traveled around the world delivering powerful life-improvement 
messages and encouraging individuals to change and grow.

Better Than Good

Get into the Navy SEAL mindset with this raw, brutally honest, in-your-face self-help guide that will 
teach you how to thrive on adversity. During the brutal crucible of Navy SEAL training, instructors 
often tell students to "embrace the suck." This phrase conveys the one lesson that is vital for any 
SEAL hopeful to learn: lean into the suffering and get comfortable being very uncomfortable. In this 
powerful, no-nonsense guide, Navy SEAL combat veteran turned leadership expert Brent Gleeson 
teaches you how to transform every area of your life—the Navy SEAL way. Can anyone develop this 
level of resilience? Gleeson breaks it down to a Challenge-Commitment-Control mindset. He reveals 
how resilient people view difficulties as a Challenge, where obstacles and failures are opportunities for 
growth. Next, they have a strong emotional Commitment to their goals and are not easily distracted or 
deterred. Finally, resilient people focus their energy on the things within their Control, rather than fixating 
on factors they can't impact. Embrace the Suck provides an actionable roadmap that empowers you 
to expand your comfort zone to live a more fulfilling, purpose-driven life. Through candid storytelling, 
behavioral science research, and plenty of self-deprecating humor, Gleeson shows you how to use 
pain as a pathway, reassess your values, remove temptation, build discipline, suffer with purpose, fail 
successfully, transform your mind, and achieve more of the goals you set

Over the Top

Field-tested techniques for reaching decision-makers, making appointments, and making a pitch--as 
well as invaluable advice on how to increase the number of calls, improve the closing ratio, and beat 
the competition.

Embrace the Suck

“Always be closing!” —Glengarry Glen Ross, 1992 “Never Be Closing!” —a sales book title, 2014 
“?????” —salespeople everywhere, 2017 For decades, sales managers, coaches, and authors talked 
about closing as the most essential, most difficult phase of selling. They invented pushy tricks for the 



final ask, from the “take delivery” close to the “now or never” close. But these tactics often alienated 
customers, leading to fads for the “soft” close or even abandoning the idea of closing altogether. It 
sounded great in theory, but the results were often mixed or poor. That left a generation of salespeople 
wondering how they should think about closing, and what strategies would lead to the best possible 
outcomes. Anthony Iannarino has a different approach geared to the new technological and social 
realities of our time. In The Lost Art of Closing, he proves that the final commitment can actually be 
one of the easiest parts of the sales process—if you’ve set it up properly with other commitments that 
have to happen long before the close. The key is to lead customers through a series of necessary 
steps designed to prevent a purchase stall. Iannarino addressed this in a chapter of The Only Sales 
Guide You’ll Ever Need—which he thought would be his only book about selling. But he discovered so 
much hunger for guidance about closing that he’s back with a new book full of proven tactics and useful 
examples. The Lost Art of Closing will help you win customer commitment at ten essential points along 
the purchase journey. For instance, you’ll discover how to: · Compete on value, not price, by securing 
a Commitment to Invest early in the process. · Ask for a Commitment to Build Consensus within the 
client’s organization, ensuring that your solution has early buy-in from all stakeholders. · Prevent the 
possibility of the sale falling through at the last minute by proactively securing a Commitment to Resolve 
Concerns. The Lost Art of Closing will forever change the way you think about closing, and your clients 
will appreciate your ability to help them achieve real change and real results.\\

Cold Calling Techniques (4th)

Give your photography business an edge with these professional insights There are already more 
than 150,000 professional photographers in the U.S., according to Department of Labor statistics, and 
thousands of serious amateurs are continually seeking to become established. Whether yours is a new 
or long-standing photography business, you have plenty of competition. Lara White has collected the 
best advice from her popular photography business website, Photomint.com, into this guide for your 
reference. She covers establishing your brand, defining policies, setting prices, creating a marketing 
plan, networking, and a great deal more. Photography is a rapidly growing industry, placing both 
established and beginning photographers in tough competition for business Author Lara White runs 
a popular website teaching successful business strategies to photographers; this book collects and 
organizes valuable information to help newcomers get started and existing businesses grow Covers 
business fundamentals including establishing a brand, defining studio policies, setting pricing, creating 
a marketing plan, understanding your audience, networking, and effective social media marketing 
Provides proven tips for building a successful photography business Photography Business Secrets 
is packed with advice that can help your photography business succeed and thrive, even in today's 
economy.

The Lost Art of Closing

The 25th anniversary edition of the classic motivational and self-improvement book that has sold more 
than 1.6 million copies in hardcover. For more than three decades, Zig Ziglar, one of the great motivators 
of our age, has traveled the world, encouraging, uplifting, and inspiring audiences. His groundbreaking 
best-seller, See You at the Top, remains an authentic American classic. This revised and updated edition 
stresses the importance of honesty, loyalty, faith, integrity, and strong personal character.

Photography Business Secrets

Zig Ziglar's Born to Win: Find Your Success Code compresses four decades of life-changing tools and 
practices into one inspiring, easy-to-use format for people who want to grow and improve the whole 
spectrum of their lives now! Zig has always taught that you were born to win, but to be the winner you 
were born to be you must plan to win and prepare to win. Then and only then can you legitimately 
expect to win. Born to Win guides readers through this plan-prepare-expect strategy. You will learn that 
when you have the hope that things can change, and a plan to make that change possible, you can take 
action. Zig Ziglar's whole-person, balanced-living approach to life has inspired millions to enjoy good 
health, a new depth of love and gratitude for family and friends, financial security and independence, 
and spiritual peace of mind. His instruction on how to live a life that leaves no room for regret or worry is 
the starting point for a joyful, exciting, vibrant life. It is true that when you have prepared yourself to be 
the right kind of person, you can do what you need to do to expect success. When you truly understand 
that you were born to win, you can change the world!



See You at the Top

The secret to winning at life is one good choice at a time. Are you frustrated with your job, career, or 
relationships? Are you unsure if what you are doing right now in your life is the right thing? In this 
revolutionary new book, success and motivation expert Tom Ziglar shares the good news that you can 
change and that, in fact, you can win at life. Choose to Win shows you how to achieve massive change 
without massive upset. It all starts with identifying your why, which reveals the how that opens multiple 
doors of what. His revolutionary plan guides you through making one small choice at a time through 
a sequence of easy-to-follow steps in seven key areas: mental, spiritual, physical, family, finance, 
personal, and career. Ziglar also helps you identify the life-killing, unhealthy habits that cause misery, 
dissatisfaction, and lack of success—and, more importantly, how to implement positive habits through 
the trinity of transformation: desire, hope, and grit. The result is a more productive, more fulfilling, and 
more meaningful life. You can take control of your destiny and leave the lasting legacy you've dreamed 
about and deserve. You simply need to choose to do so.

Break Free

Sold! The magic word. The holy grail. Why are some salespeople remarkably successful, while others 
make call after call with no results? How do some turn any no into a yes, while others can’t even get their 
foot in the door? For the first time, more than 70 of the most successful salespeople in the world have 
come together to reveal their secrets to success. You’ll learn what makes these outstanding sellers true 
masters of their craft—and how you can adapt the masters’ tactics for your own. Learn Martha Stewart’s 
secrets to promoting yourself as an expert. Discover the 11 key questions to ask from Harvey McKay. 
Get Anthony Parinello’s advice on selling to CEOs. Be trained in guerrilla tactics for direct selling from 
Jay Conrad Levinson. Find out Brian Tracy’s secrets on the psychology of selling. Bursting with valuable 
advice from Jack Canfield, Anthony Robbins, Keith Ferrazzi, Tom Hopkins, Al Lautenslager and more 
than 60 other masters of the art of selling, this exclusive compilation of the best sales strategies ever 
known puts you on the fast track to sales success.

Born to Win

Master the art of the close with the latest book from the international authority on sales success. 
Sell Your Way to the Top shows you the exact steps it takes to create a lucrative sales career in any 
environment or industry by enhancing your sales conversations through purposeful questions and vivid 
imagery. A quarter of a billion people have already implemented Zig Ziglar’s selling strategies with 
great success—improving their prospecting, expanding their customer base, and becoming top sales 
stars. Zig’s wisdom and wit have helped millions of salespeople discover: How to think like a seller 
and a buyer for tremendous results How honesty and kindness equal sales The power of positive 
projection How to use your verbal paintbrush to set the scene Why questions are vital in making the 
sale The secrets of tried-and-true closes—that actually work! Success is a combination of specific 
ingredients that work together to help you reach your desired goal. With engaging anecdotes and 
concrete, actionable strategies, Zig provides each of those ingredients in Sell Your Way to the Top, 
including: Twenty-Five Sales Points Fourteen Real-Life Sales Lessons Six Keys to Sales Mind’s-Eye 
Selling Overcoming Objections The Closing Successful Selling Secrets Sell Yourself on Selling Sell 
Your Way to the Top not only challenges and motivates you; it provides practical and proven skills to 
help you close the sale today—as you build customers and a career for tomorrow. Along the way, you 
will learn how to move from success to significance, ultimately striving to help others get what they need 
and want. Hilary Hinton “Zig” Ziglar (1926-2012) was one of America’s most influential and beloved 
encouragers and believers that everyone could be, do, and have more. He was a motivational speaker, 
teacher, and trainer who traveled extensively delivering messages of humor, hope, and encouragement. 
His appeal transcended age, culture, and occupation. From 1970 until 2010, Zig traveled more than 
five million miles around the world sharing powerful life-improvement messages, cultivating the energy 
of change.

Choose to Win

Do you ever find yourself confusing activity with accomplishment? In this book, legendary speaker and 
author, Zig Ziglar points out you can't hit a target you don't have. He shares the 4 Reasons People Don't 
Set Goals. Anyone can be, do, and have more. BUT... "You cannot make it as a wandering generality. 
You must become a meaningful specific." Zig guides you through the 9 Steps of Setting Goals. And he 
encourages you with, "A goal properly set is halfway reached." Zig shares a quote by Oliver Wendall 



Holmes, "Many people die with their music still in them. Why is this so? Too often it is because they 
are always getting ready to live. Before they know it, time runs out." After teaching the steps to setting 
goals, Zig takes you straight into ACTION! Zig identifies 13 Variables in the Formula to Reach Your 
Goals. The day by day actions work. "When you take hold of these ideas and follow the procedures, 
you will accomplish goals." If you're familiar with Zig, you know you'll get lots of folksy stories and 
one-liners in this book. And motivation by the wheelbarrow load. What you might be surprised by is the 
level of practicality. Zig breaks the goal setting and getting processes down to step by step, day by day 
actions. Whether you are just now experiencing Zig Ziglar for the first time or even if you have followed 
him for years, this book will be a life-changing revelation.

Masters of Sales

In this new edition of the classic book, you'll learn how to get the most out of yourself and others by 
developing people management skills. You will also be introduced to the qualities needed for good 
leadership and specific solutions for overcoming and correcting poor management practices. Rich 
with anecdotes and vivid illustrations, Top Performance provides specialized instruction for improving 
relationships with supervisors, coworkers, and subordinates to achieve maximum effectiveness in any 
profession. This new edition includes three new chapters and a new foreword by Tom Ziglar.

Sell Your Way to the Top

Learn the ins and outs of sales techniques with this comprehensive and accessible guide that is the 
crash course in how to sell anything. Sometimes, it seems like learning a new skill is impossible. 
But whether you are interested in pursuing a full-times sales career, want to make extra money with 
sales as a side hustle, or are just looking to turn your hobby into a business, everyone can benefit 
from knowing how to sell. With Sales 101 you can start selling now. This clear and comprehensive 
guide is perfect for those who are just starting out in the sales field. Presented with a casual and an 
easy-to-understand tone, it gives you the information and training you need to get started. Sales 101 
teaches the basic sales philosophies and tactics that have been successful for centuries, along with 
newer, more up-to-date information about using the internet and social media to find leads and increase 
your customer base. Whether you need guidance in making a presentation or closing a deal to handling 
rejection or managing your time, Sales 101 shares the best advice and solutions to prepare you for a 
career in the sales field.

Goals

Motivational author and speaker, Zig Ziglar, shares lessons of love and wisdom inspired by life with his 
favorite Welsh Corgi dog, Taffy.

Top Performance

"Zig Ziglar epitomizes determination, perseverance, excellence, and a loving Christian spirit more than 
anyone I know! The world would be a better place if more of us were just like him." --Kenneth H. 
Cooper, M.D., The Cooper Clinic, Dallas, Texas Zig Ziglar, the motivational speaker who has galvanized 
audiences around the world and written more than a dozen perennially popular books, brings that 
same unbounded energy and clarity of vision to this candid, inspiring account of his own life and 
the forces that shaped it. Every year, Zig Ziglar travels all over the world delivering a resounding 
message of hope and commitment in forums ranging from high-powered business conferences and 
church leadership assemblies to youth conventions and educational gatherings. In Zig, Ziglar chronicles 
another kind of journey: his own transformation from a struggling, not terribly successful salesman to 
the sales champion of several different companies, and finally to his current position as one of the 
world's best-known and most highly regarded motivational speakers and trainers. As he describes his 
experiences, he brings to life the essence of his teachings: “You can have everything in life you want if 
you will just help enough other people get what they want.” At the heart of Ziglar's story are the people 
who taught him the importance of balancing a commitment to hard work with compassion for others. 
His first teacher was his mother, who raised him alone after the early death of his father, and introduced 
him to the principles and values he has honored for the rest of his life. Her lessons were reinforced by 
many others–from the men and women who became his business mentors to the friends and spiritual 
leaders who comforted and supported him when things got tough. Paying tribute to each of them, Ziglar 
zeroes in on the philosophy and traits that have enabled him to achieve success in business and in 
his personal life: discipline, hard work, common sense, integrity, commitment, and an infectious sense 



of humor. Ziglar's speaking engagements and seminars along with a wide array of audio and video 
materials, books, and training manuals, have helped to trigger positive changes in small businesses, 
Fortune 500 companies, U.S. government agencies, nonprofit associations, religious organizations, 
schools, and prisons. At once engaging and enlightening, Zig provides a riveting portrait of the man 
who has achieved so much by embracing the simple but profound goal of helping others.

Sales 101

Get coached by the master - Zig Ziglar

Conversations with My Dog

"An exciting book loaded with logical way to get mo-tivated and stay that way. Profound enough for a 
professor, yet simple enough for a teen ager"....... The Dallas Times Herald

Zig

"The Master of Motivation,” Zig Ziglar has been described as "one of America's icons,” "the salesman's 
salesman,” and "a legacy that will forever impact our history.” Helping people to achieve long-term 
balanced success based on his philosophy of character, attitude, and skills, he has impacted more 
than a quarter billion people and continues to make a difference in the lives of those who act on his 
philosophy. This Way Up! is "Zig Ziglar's Original Classic on Breakthrough Achievement." It is the course 
that preceded See You At The Top----which is his international bestseller (almost two million copies sold) 
that made him famous. This Way Up! is considered Zig’s “lost” manuscript. This never before released 
classic title is known only by Zig's total devotees. It is the foundational material that Zig developed 
when he first began his career. It is “Zig Unplugged,” incredibly dynamic and "on fire" as a new young 
superstar. Zig deals with goals, attitude, discipline, and self-image to help you move from survival to 
stability, from stability to success, and from success to significance.

The Secrets of Successful Selling Habits

This book will change the way you think about persuasion, and have you closing deals in no time. These 
days, it's just not enough to make a great pitch. Over decades of being marketed, pitched, sold (and 
lied) to, we've grown resistant to sales persuasion. The moment we feel pressured to buy, we pull away. 
And if we're told what to think, our defences go up. That's why Oren Klaff, bestselling author of Pitch 
Anything, has devised a new approach to persuasion based on a simple insight: everyone trusts their 
own ideas. Instead of pushing your idea on your buyer, guide them to discover it on their own and they 
will get excited about it. They'll buy in and feel good about the chance to work with you. In Flip the Script, 
Klaff breaks down this insight into a series of actionable steps. You will learn how to: *Achieve Status 
Alignment: Use a status tip-off, a strategically placed remark that identifies you as an insider who can 
relate to your client's concerns. *Close the Certainty Gap: Allay your buyer's fears about going into 
business with you by delivering a flash roll, proving your expertise in the domain. *Present Your Idea as 
Plain Vanilla: Don't overhype your product as a first-of-its-kind solution. The more you emphasise the 
familiar, reliable elements of your product, the easier you make it for your buyer to say yes. Packed with 
examples of the long-shot, often hilarious deals that Klaff has pulled off over the years, Flip the Script 
is the most entertaining, informative masterclass in dealmaking you'll find anywhere. It will transform 
your approach to pitching, leaving you fully prepared to raise money, seal deals and keep your cool in 
the toughest business situations.

See You at the Top

Using techniques from hypnosis, neurolinguistic programming, the Bible, and the greatest salespeople 
in history, Hogan empowers you to improve all areas of your life.

This Way Up!

"Over the years, I have seen them all, and Warren Greshes is one of the very best. In his wonderful new 
book, Warren distills a lifetime of sales training into sixteen actionable tools, which, if you use them, will 
guarantee that you too reach your goals." -Mark Terry, President, Harman Pro Group "A great read! 
Warren says it all in a way that's not only easy to understand, but even easier to implement. No need to 
ever read another book on this subject." -John Gamauf, President Consumer Replacement Tire Sales 
Bridgestone Firestone North American Tire, LLC "Put this book on your must-read list if you want to 



learn successful strategies for taking your distribution team to the next level. Through motivation and 
education, Warren Greshes has captivated our very best top managers and producers. He pushes 
them to succeed and to keep their goals out in front of them, all the while maintaining a clear message, 
infused with his sense of humor. Warren has helped pave our way to success." -Bernadette Mitchell, 
Vice President Retirement Benefits Group, AXA Equitable "Warren is truly an expert in the field of 
sales! His grassroots ideas are practical, designed for immediate implementation, and are sure to lead 
to top-notch results. This book is a must-read for those new to sales and those veteran salespeople 
who want to take their skills to the next level." -Raj Madan, corporate marketing executive, financial 
services industry

Flip the Script

No matter how much repeat business you get from loyal customers, the lifeblood of your business is 
a constant flow of new accounts. Packed with tested strategies and anecdotes, New Sales. Simplified. 
offers a proven formula for prospecting, developing, and closing deals. With refreshing honesty and 
some much-needed humor, sales expert Mike Weinberg examines the critical mistakes made by most 
salespeople and executives, then provides tips to help you achieve the opposite results. In New Sales. 
Simplified., you will learn how to: Identify a strategic list of genuine prospects Draft a compelling, 
customer focused “sales story” Perfect the proactive telephone call to get face to face with more 
prospects Use email, voicemail, and social media to your advantage Prepare for and structure a winning 
sales call Make time in your calendar for business development activities New Sales. Simplified. is about 
overcoming and even preventing buyers’ anti salesperson reflex by establishing trust. This book will 
help you choose the right targets and build a winning plan to pursue them. Named by Hubpot as a Top 
20 Sales Book of All Time, this easy-to-follow guide will remove the mystery surrounding prospecting 
and have you ramping up for new business.

The Psychology of Persuasion

After failing in sales for six months, Tom Hopkins turned his own career around and earned more than 
a million dollars in three years. Now he tells readers his secrets of success.

The Best Damn Sales Book Ever

New Sales. Simplified.
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